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  It's well known that Cobra Group PLC never spares any effort to make use of the resources
that come up. Over the course of nine weeks, a set of npower Sales Coaching Impacts were
designed  to cover a diverse range of topics to ensure  that all Sales Marketing Companies
within the energy divisions are able to run their businesses to their highest level, which in effect
will have a positive impact on all Sales Representatives across the sector. The programmes
further help to show how to run a successful business and most importantly how to run yourself
to become the best at what you do and to climb to the top successfully. It is learning material
such as this that further helped The Cobra Group to be successful ensuring all Sales
Representatives are pitching correctly and fairly and keeping the excellent reputation that The 
Cobra Group Companies
has built over its twenty year history.
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